
the

Vol. 6 No. 8  •  August 2005               Official IARFC Publication               Single $9  •  Yearly $99

in this issue

Register Letters...........2

Chairman’s Desk ........4

IARFC Loren Dunton
Foundation ..................5

Your Estate of Mind ....5

Is Your Rolodex
Generating $ ? ............6

Marketing-Friendly
Compliance .................8

News Releases Work..9

Consumer Focus.......10

Enhance Your Image
with a Foundation.....11

Cato Comments........13

Is the Multi-National
Advisor Designation
Coming? ....................14

Branding Inquiry…… .16

Web Calculators .......18

Developing Website
Link Partners ...........18

www.IARFC.org 800 532 9060Serving Financial Advisors Worldwide

3 Dimensional WealthTM Manager

For over 125 years and four
generations, the Diefendorfs have
been pioneers and leaders in
financial services.  Monroe, Jr., or
Roey as he is known, began selling
life insurance at age 18, placing his
first policy before graduating from
high school.  He continued selling
throughout college and graduate
school and at age 22 received his
CLU designation.  

Following his graduation from
Bucknell University with a degree in
psychology, Roey went on to obtain
a Master’s Degree in Insurance
from Georgia State University, with
a major in Estate Planning and a
minor in Pension Planning.
Committed to continuing education,
Roey then attained his ChFC
designation from the American
College, where Monroe Senior
served as a member of its board of
directors.  From a top producing life
insurance agent, Roey transitioned
into financial planning in 1981.  In
1983, he added the CFP to his
educational degrees and then the
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Want to put thousands of dollars back in your pocket?  

This article walks you step-by-step through how to leverage a tool
you already own to save time, make more money, and get better
control of your business. 

Best of all, it won’t cost you a dime to implement. 

Everybody knows that time is money, but did you ever stop to figure out
what that really means to you? 

On one hand there’s what you’re worth, the fee you charge for an hour
of your time:  $100… $200… maybe more.  On the other hand there’s
your earning rate — what you actually make for each hour you work.
(Did you know that a $100,000 income spread over a year of 40-hour
work weeks nets out at about $50 an hour?  Surprised?)  And then, for
most people, there’s the gap between the two… their productivity gap. 

That gap exists for many reasons but one common culprit is time lost
looking for information; time that would be better spent in front of
clients and prospects.  It adds up in a hurry.  45 minutes a day lost
amounts to 175 hours a year — close to $10,000 worth of time if you’re
a $100,000 earner.

The good news is you can start closing your productivity gap
immediately using software you probably rely on every day:  Microsoft
Word.  Memorize a few keystrokes and you’ll never again have to hunt
around your office or hard drive in search of knowledge and material
you’ve worked hard to create. 

Put Knowledge Assets in One Place

The tool I’m talking about is
called a knowledge journal.  It
keeps information you want to
refer to regularly handy, in a
single file, indexed with a table
of contents that allows you to
get to the information you
need with the click of a
mouse.  Your business plan
and office procedures are
examples of what might go in
it, so are tips you cull from
reading the Register.   You can
have your knowledge journal
up and going in minutes by
following a few simple steps.
I’ll give you the basics here;
you can get a more complete
description by downloading a

Close Your Productivity Gap

Kip Gregory
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RFC designation.  “What I found is that I
actually sold more insurance after I stopped
selling insurance and began to position
myself as offering financial consulting.”   

But with the growth of his financial planning
firm, Structured Capital Designs, Inc., and
the desire to be on the cutting edge, he felt
the need to enter the investment advisory
business.   Roey’s registered investment
advisory firm, Consolidated Portfolio Review
Corp., was one of ten firms nationwide to
win the prestigious 2000 Fleet Bank Small
Business Award for significant revenue
growth.  However, his quest for knowledge
and expertise continued as he earned his
CIMA designation in 2003.  

Roey has been a member of the MDRT for
over a quarter of a century and is a
member of Top of the Table.  In addition to
the IARFC as one of the early members, he
is also a member of the AALU, NAIFA, IMCA,
NAIBD and the FPA.  In an effort to obtain
independence and objectivity, in 2003 he
created his own broker/dealer, Sterling
Monroe Securities, LLC. 

These business activities have kept him
quite busy, plus raising a family of four
daughters, along with numerous charitable
activities.  Roey was on the board of Daystar
University, Athi River, Kenya and Young Life
of Long Island.  As a fund raiser, his
greatest feat was playing 212 holes of golf
in one day to raise $37,000 for Young Life.
Roey and his wife Chris, after returning from
a mission trip to Africa, felt it was time to
“plant” a new culturally relevant church on
the North Shore of Long Island.  As
founders of North Shore Community Church
they began with just six members (Roey, his
wife and four daughters) and it has now
grown into a thriving congregation of over
200 weekly attendees as part of the
Presbyterian Church in America.   

As an industry leader, Roey has co-authored
two books; Wealth:  Enhancement &
Preservation and 21st Century Wealth.
But after 30 years in the business,
Roey decided to take his practice to a new
level — “total” wealth management.
Because 70% of the traditional business
transition plans fail after just one or two
generations, he realized that something
was seriously wrong.  Rather than just being
part of the group of advisors who
perpetuate the problem, he was determined
to be part of the solution for both clients
and advisors.  Roey and Bob Madden co-
authored the book, 3 Dimensional Wealth:
A Radically Sane Perspective to Wealth
Management.”  Their wealth formula

includes one’s personal, financial and
social wealth.  This book was written for the
lay person.  

But that wasn’t enough for Roey.  After
reflecting on his prior professional
educational experiences, he felt they
failed to address the counseling side of
being an effective advisor.  Along with
Mark Carver, PhD, Roey and Bob Madden
have now created a curriculum for
professional advisors that address
“Counseling through Life’s Transitions”
and “Practice Enhancements.”  Successful
completion of 7 of the current 15
on-line/on-demand courses will earn an
advisor the designation of Certified 3
Dimensional Wealth Practitioner (C3DWP) —
the only designation with a number!  They
firmly believe that total wealth management
is as much about passing on one’s values
as it is about passing on one’s money. 
3 Dimensional Wealth International was
established as an association for similarly
inclined values based professionals
(www.3DWealth.org).   

It is his philosophy that, “It is not enough to
have your clients like you.  If they only like
you, they will leave you.  You must give your
clients a reason to love you.  Becoming a
C3DWP advances your perceived level of
expertise, which will help you lead your
clients from lives of success to lives of
significance.  By looking at a client’s total
wealth (specifically their 3 Dimensional
Wealth), I believe that you can become the
most important advisor that your clients will
ever have.”  

Roey can be heard weekly interviewing
financial professionals on his syndicated
internet radio show 3 Dimensional Wealth
www.Business.VoiceAmerica.com.  In
January 2003 he was interviewed by Forbes
Radio, and his segment aired on over
192,000 flights on American Airlines.  You
can also see Roey on “World Business
Review” with Gen. Alexander Haig on CNBC
in September 2005.

As one of the busiest RFCs, Roey
demonstrates a love for learning, a talent
for successful production and a passion for
his community and profession.   

Monroe “Roey”  M. Diefendorf, Jr., MI, CLU,
ChFC, CFP®, RFC®, CIMA®, C3DWP®

Can be reached at:  Diefendorf Capital
Planning Associates,152 Forest Ave.,
Locust Valley, NY  11560
www.DiefendorfCapital.com
Roey@DiefendorfCapital.com or at 
516 579 3900.
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